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Anna brings her professionalism and work
ethic from her photography business into her

real estate career. Her ability to understand
clients and capture their vision has resulted in
her being recognized as one of the Best of 20

Wedding Photographers of Central Oregon per
Expertise.com in 2021. Clients choose to work

with Anna for her full service firm, ethics,
experience and expertise. 

Helping you sell your house, find you a home
and bringing you the best experience along

the way, is what she strives for. Anna is driven
to make every transaction as smooth and

stress free as possible. She recognizes that her
clients should be prioritized over all else,
staying committed to their interests and

decisions. 
 

ANNA TSVYETKOV
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Anna was born in the beautiful city of Sevastopol, Russia and moved to Portland, Oregon at
a young age. 

In 2018, Central Oregon became Anna and her family’s new home. She fell in love with what
this area has to offer such as the variety of cuisines and the outdoor activities. 

Anna brings her professionalism and work ethic
from her photography business into her real
estate career. Her ability to understand clients
and capture their vision has resulted in her
being recognized as one of the Best of 20
Wedding Photographers of Central Oregon per
Expertise.com in 2021. Clients choose to work
with Anna for her full service firm, ethics,
experience and expertise. 
Helping you sell your house, find you a home
and bringing you the best experience along the
way, is what she strives for. Anna is driven to
make every transaction as smooth and stress
free as possible. She recognizes that her clients
should be prioritized over all else, staying
committed to their interests and decisions. 

ABOUT ME
ANNA TSVYETKOV
REALTOR 

http://expertise.com/


EVERYTHING A
HOMEOWNER NEEDS TO
KNOW ABOUT SELLING
THEIR HOME

Find a trusted real estate company to sell
your home.
Determine how much your home is worth.
Find the best home sale timelines.
Prepare your home to sell.
Negotiate contract with buyer.

Many life events warrant a new home. Maybe
you’re expanding your family or aging parents
are moving in, and you need more space.
Perhaps you’re an empty nester with too much
space. Whatever the reason, when it’s time to
move, you want to sell your home for the best
price possible in the shortest time. It’s a
rewarding experience, but easier said than
done.
Selling a home is a complicated process. You
need to:

"PERFECT FOR
PARTIES AND

CELEBRATIONS"

Follow timelines in contract.
Navigate through inspections, appraisal,
and title work.
Complete closing and hand over the keys!

It's easy to get overwhelmed!
When you’re selling your home, you want more
than the final home sale. You also want a
smooth process, proven tips for home
marketing, and guidance that gives you
confidence.
You can have all of that and more when you
work with an outstanding real-estate agent
and company with an extensive network of
connections and all the resources you need to
reach your ideal home buyer.

"CHOCOLATE CAN
MELT FASTER
COMPARED TO
OTHER SWEETS"
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https://www.mcgrawrealtors.com/Sell-My-Home
https://www.mcgrawrealtors.com/


Making costly repairs and upgrades before
you can sell.
Negotiating a reasonable but profitable
price.
Unexpected issues found during
inspections.
Prepare your home to sell.
Confusing paperwork.
General stress.

The home sale process can be complicated.
Sellers face many challenges, such as:

When all you want is a fast and advantageous
home sale, these obstacles can slow down the
home sale process and increase your costs.

The home sale process is already complex
without these unpleasant surprises.
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Choose a listing agent.
Have your home’s worth evaluated.
Prepare your home for showings.
Market your home.
Host showings.
Review buyer offers and negotiate.
Open escrow, and order a title policy.
Receive a home inspection report and and
negotiate repairs.
Schedule move out.
Sign the paperwork and close.

 It would take a book to review all of the steps
to selling a home, but here are the most
significant ones you can expect to follow on
your home selling journey:

1.
2.
3.
4.
5.
6.
7.
8.

9.
10.

That’s a lot of home selling steps! And they
become even more complex and time
consuming when you try to navigate them on
your own. You never know when you’ll run into
a roadblock.
Working with a reputable real-estate company
will keep you on track and make all of the
steps to selling a home much more
straightforward and successful.

https://www.mcgrawrealtors.com/blog/2020/07/14/the-home-buying-process-and-how-a-realtor-makes-it-simple/#more-1210


Expedites the home sale process.
Offers experience-based advice.
Has marketing tools and resources in place.
Has an established network.
Does most of the legwork of selling.
Keeps things legal.
Gets you the best return on investment.
Minimizes the stress of selling.

marketing real-estate agents use multi-listing services that get thousands of views for
their homes. FSBO sellers must pay individual listing sites to market their homes.
NegotiationsNegotiating requires some understanding of real-estate law, local markets,
and more. FSBO sellers must expend a lot of energy learning those things on the fly or
just wing it in negotiations, and most fail at striking a good deal. Real-estate agents,
however, come to the table with all of the necessary information to negotiate the best
price and terms possible for their clients.

Legal helpSelling a home is a serious legal transaction. FSBO sellers without professional
expertise risk a lawsuit if they miss important details in the paperwork or inadvertently
do something wrong. Sellers who hire a real-estate agent can sign with confidence,
knowing that a seasoned professional has reviewed everything for them.

For all the benefits of a home sale, it’s vital to enlist the help of a real-estate agent early
on. A real-estate agent:

Working with a local agent who knows the market where you’re selling is especially
beneficial. They will be best positioned to price your home accurately and competitively.

Selling a home isn’t easy, but some people try it themselves anyway because they believe
there are benefits. Let’s look at the differences between the for-sale-by-owner (FSBO)
approach and working with a licensed real-estate agent/realtor.
PriceFSBO sellers often want to save a real-estate agent/realtor's cost, but usually spend
more money out of pocket on things an agent could do with their existing resources.
And studies show that homes sold by agents sell for more.
TimelineA real-estate agent professional usually can sell faster because they are
experienced and sell homes for a living. They can spend the whole workday seeking
buyers. Few FSBO sellers have that kind of experience or time to devote to selling, so the
process goes much slower.

USING A REAL-ESTATE AGENT VS.
FOR SALE BY OWNER

BENEFITS OF A HOME SALE:

https://www.mcgrawrealtors.com/blog/2020/08/06/5-advantages-of-hiring-a-realtor-instead-of-diy-selling-your-home/


BASED ON HOME
INSPECTION,
APPRAISAL, AND
REPAIRS

D E T E R M I N I N G  T H E  B E S T  H OM E

V A L U E

Expedite the home sale
process.
Allow you to fix major issues
before listing.
Allow you to fix major issues
before listing.
Save you from a lawsuit over
nondisclosed issues.

Clean and declutter to make a
good impression.
Make everything accessible by
moving large items, unlocking
doors, opening the attic, etc.
Empty sinks and appliances for
testing.
Replace burnt-out light bulbs
for better visibility.
Leave utilities connected and
pilot lights on.
Provide repair records.
Warn the inspector of possible
issues.
Plan to stay out of the way.
Wondering what an inspector
looks for during a home
inspection? A few things all
inspectors will look for are:
A damaged electrical system
HVAC issues
Pest infestations
Plumbing problems
Roof damage or aging
Structural issues
Water damage

You can optimize your home
inspection by preparing for it with
these tips:

Kitchen remodel
New front door
New fireplace
A finished basement or
attic
New garage door
New attic insulation
Some home projects won’t
help increase your home's
value. A trusted real estate
professional can help you
evaluate potential return
on investment of the
following items:
Backyard patio.
Unnecessary bathroom.
Master bedroom addition.
Backup generator.
Home office.
Garage addition.

Fortunately, with a pre-listing
home inspection, you can fix
some of these issues before
potential buyers even see your
home. This saves a lot of
headaches during your home
appraisal.
The experts recommend
several home improvement
projects that increase home
value. Before you list your
home, consider completing a
few of these:

Determining home value is an art, and many factors go
into a home appraisal. One is the results of a home
inspection.
Typically, the home buyer hires a home inspector to assess
the home's condition and help them understand its value.
But a seller can have a preemptive house inspection so
that there are no surprises later. Hiring a home inspector
yourself will:

https://www.mcgrawrealtors.com/blog/2020/02/12/to-renovate-or-not-to-renovate/
https://www.mcgrawrealtors.com/blog/2019/04/12/sellers-how-to-ace-your-home-inspection/
https://www.mcgrawrealtors.com/blog/2020/01/15/how-to-prepare-your-home-for-inspections/
https://www.mcgrawrealtors.com/blog/2019/04/12/6-home-upgrades-that-will-cost-you-more-than-you-want-to-lose-on-your-sale/#more-870


Spread the word to family and friends who

might know a potential buyer.

Share your online home listing everywhere

from Facebook to YouTube.

Keep your home clean and clutter free for

showings.

Be prepared to leave during last-minute

showings.

Keep making small repairs.

Your home inspection is done, and your house

looks great. It’s time to list it!

To sell your home, an experienced real-estate

agent knows how best to market your home once

it’s listed for sale. They will take complimentary

photos and videos of your home to share in print,

online, and on social media. They might create

flyers. And of course, there’s the home-for-sale

sign in the front yard. Whether you’re selling your

lake home, a luxury home or your first home, the

to-do list for marketing your home is lengthy and

time-consuming.

While your realtor will do much of the marketing

work, you can do your part too:

P U T  Y O U R  H O M E  F O R  S A L E  O N
T H E  M A R K E T  W I T H  T H E  R I G H T

H O M E  L I S T I N G
 

Posting your listing everywhere.

Creating and sharing social media

content about your home.

Revising the listing description as

needed.

Talking to the neighbors.

Sending out postcards and flyers.

Hosting showings and open houses.

Following up on buyers’ feedback.

Updating you weekly.

All of these things should be done in

tandem with your real-estate agent.

Meanwhile, they will be:

https://www.mcgrawrealtors.com/blog/2019/05/31/7-secrets-to-selling-your-home-near-grand-lake/


Decluttering. No one wants to see a messy house.

Cleaning. Likewise, no one wants to see a dirty house.

Boosting Curb Appeal. The first view of your home is outside. Spruce

up your landscaping and clean or repair your home's exterior.

De-personalizing. Remove anything very personal like family photos

and mementos. Potential buyers want to see a blank slate.

Staging. You, your agent, or a professional stager should style your

home so that the furniture and decor enhance the house and make

buyers feel positive about it.

Promising buyers have a stress-free way to view your home without

a realtor breathing down their neck.

It widens your buyer pool to include people who weren’t sure they

were ready to buy—until they saw your amazing home!

It lets people see your neighborhood as well as your house.

Your agent can get instant feedback about your home as people

comment on it.

Potential buyers who don’t have their own real-estate agent might

like yours and be willing to share your agent.

You’ll have several strangers in your home who may not be

supervised at all times.

It can be a lot of work with uncertain results.

More and more serious buyers are looking at homes online first

instead of in person.

Now that your home is listed, your realtor is talking about hosting an

open house. But what is an open house, and how is it different from a

home showing?

An open house is an event where the general public is invited to tour

your listed home. They are hosted by the seller’s real-estate agent to

generate interest in your home and attract buyers.

To attract a buyer, you need to make the most of your open house with

proper preparation. Make your home look as appealing as possible by:

Real-estate professionals debate the efficacy of open houses, but many

still swear by them. As you discuss how to market your home with your

realtor, consider an open house's pros and cons.

Pros include:

And then there are the cons:

If an open house doesn’t sound right for you, consider deferred or

delayed showings. This is where your agent delays showing the house

for some time after listing it. The theory behind this is that the delay

builds interest and weeds out casual buyers. However, if you go this

route, you’ll need to keep your home in great shape and be prepared to

leave fast when someone wants to see your house!

HOSTING AN 

OPEN HOUSE 

TO SHOW YOUR HOME

FOR SALE

https://www.mcgrawrealtors.com/blog/2019/04/12/how-to-set-the-stage-for-results-and-see-them-fast/
https://www.mcgrawrealtors.com/blog/2019/04/12/7-areas-many-people-forget-to-stage-for-their-homes-sale/
https://www.mcgrawrealtors.com/blog/2019/04/12/how-to-prep-your-home-for-last-minute-showings-in-under-20-minutes/

